How to help a customer build out the Scope of Work for a Technology Project

Use these links to help create The Scope of Work for a customer/prospect project.  They can be sent directly to the customer and when they submit them after filling them out, a copy will go to ProfitComm and a copy will go to a Vendor Agnostic Sales Engineer and Subject Matter Expert for the Solution.  From there we can do follow up calls and begin a custom RFP Alternative 
	ProfitComm Telecommunications Backup & Disaster Recovery

	ProfitComm Telecommunications Colocation

	ProfitComm Telecommunications Connectivity

	ProfitComm Telecommunications Connectivity Lite

	ProfitComm Telecommunications Contact Center as a Service

	ProfitComm Telecommunications DDoS Mitigation

	ProfitComm Telecommunications Desktop as a Service

	ProfitComm Telecommunications Discovery

	ProfitComm Telecommunications Email & Productivity

	ProfitComm Telecommunications General Inquiry

	ProfitComm Telecommunications Healthcare Security

	ProfitComm Telecommunications Help Desk

	ProfitComm Telecommunications Hosted Fax

	ProfitComm Telecommunications Infrastructure as a Service

	ProfitComm Telecommunications Managed Public Cloud

	ProfitComm Telecommunications Managed Services

	ProfitComm Telecommunications Mobility

	ProfitComm Telecommunications SD-WAN & SASE

	ProfitComm Telecommunications Security

	ProfitComm Telecommunications SIP Trunking

	ProfitComm Telecommunications Telecom Management

	ProfitComm Telecommunications UCaaS

	ProfitComm Telecommunications UCaaS: Microsoft Teams











